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Two Prerequisite Resources: 
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 “What are the TOP 9 Realtor hot buttons?” 
 

Additional Notes: 
	  

1) __________________________ 

 

2) __________________________ 

 

3) __________________________ 

 

4) __________________________ 

 

5) __________________________ 

 

6) __________________________ 

 

7) __________________________ 

 

8) __________________________ 

 

9) __________________________ 
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“What are the 8 characteristics of Top 10% Realtors?” 
 

	  

1) __________________________ 

 

2) __________________________ 

 

3) __________________________ 

 

4) __________________________ 

 

5) __________________________ 

 

6) __________________________ 

 

7) __________________________ 

 

8) __________________________ 
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“What are the 6 criteria for qualifying a Realtor?” 
 

Additional Notes: 
	  

1) __________________________ 

 

 

2) __________________________ 

 

 

3) __________________________ 

 

 

4) __________________________ 

 

 

5) __________________________ 

 

 

6) __________________________ 
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9 Simple Steps for Initiating Strong, Profitable Referral 
alliances with Top-Producing Realtors 

 
 
 
Step 1: ______________________________________________ 
 
 

“What are the top 9 Realtor hot buttons?” 
 
	  

1) __________________________ 

 

2) __________________________ 

 

3) __________________________ 

 

4) __________________________ 

 

5) __________________________ 

 

6) __________________________ 
 
7) __________________________ 

 

8) __________________________ 

 

9) __________________________ 
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“What are the TOP 3 questions to ask for creating your 
Unique Value Proposition?” 

 
Additional Notes: 

	  

1) __________________________ 

 

2) __________________________ 

 

3) __________________________ 
 
“What valuable tool can you use to clearly articulate 

your Unique Value Proposition?” 
 
 
 
Tool: ________________________________________________ 
 
 
 

	  What's	  Next?	  
	  
Action	  Step	  #1:	  ________________________________________________	  
	  
Action	  Step	  #2:	  _________________________________________________	  
	  
Action	  Step	  #3:	  _________________________________________________	  
	  
	  
	  
	  
	  


